O SALES FIST BUMPS

O

Each time you have a meaningful sales conversation with a prospect or an ongoing sales
conversation with an existing customer write their name and the product/service you were
presenting. Make a diagonal line through the fists where no sale resulted and a dollar symbol
with the value of the sale when your fist bump resulted in an order. Use the page to discuss
your results with your manager. Keep the sheets to assess your progress.
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